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Listing Assistance Guide

Introducing the Listing Assistance Guide ï Your essential tools for creating a complete, accurate, 
and compelling yacht Listing. Whether youôre working with the yachtôs owner, walking through the 
vessel, or training new sales staff, this guide provides a step-by-step framework for collecting 
every important detail. With structured questions and simple checklists, it ensures you capture the 
information buyers expect, while presenting the vessel in its best possible light.

By following the guide, youôll streamline your workflow, maintain consistency across Listings, and 
build stronger presentations that attract serious Sellers and Buyers. Every detail is recorded 
becomes part of the Official File of Record, supporting your brokerage in both marketing 
excellence and legal protection. With this guide in hand, your team will work like seasoned 
professionals from day one.

Here is the Matrix of 11 minimum Listing requirements *:

01. Listing Status (ñFor Saleò).
01. Initial Asking Price.
02. Vesselôs City.
02. Vesselôs State.
02. Vesselôs Zip Code.
03. Manufacturer or Builder.
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02. Vesselôs State.
02. Vesselôs Zip Code.
03. Manufacturer or Builder.
03. Model No. or Type.
03. Year Built.
04. Length Overall (ñLOAò).
12. Cover Photo.
13. Introduction.

É 2025 1000Yachts. All rights reserved.
No part of this document may be reproduced, distributed, or transmitted in any form or by any means, including photocopying, recording, or other electronic or 
mechanical methods, without the prior written permission of the copyright owner.
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Writing a Spectacular Listing

The Listing Assistance Guide is a structured approach at 
acquiring complete and accurate information about a vessel. 
It is a step-by-step approach which provides a series of 
professional questions that will make anyone a seasoned 
boat/yacht professional. This guide allows you to simply 
check off basic categories, and write down various details 
about the vessel. This will allow you to talk with the owner, 
and perform a walk-through of the vessel, which will be very 
helpful when creating a marketing presentation and 
comprehensive listing.

Present the vessel in the best possible light, and focus on 
providing detailed information and especially data. In this 
way it will allow a potential buyer to decide if the vessel fits 
their needs and dreams. Presenting data about a vessel, in 
detail will allow a potential buyer to decide for themselves.

Avoid falling into the $1.00 pricing trapðit may seem 
clever, but it actually works against you. Your listing wonôt 
appear in most buyer searches, because serious buyers set 
realistic minimum and maximum price filters to focus 
only on the vessels that fit their budget.
Think of it this way: pricing your yacht at $999 million
would push it out of nearly every search. The same happens would push it out of nearly every search. The same happens 
with a $1 listingðyouôll lose 60ï70% of potential buyers
before they ever see your ad. Price strategically to attract 
the right audience and give your vessel the visibility it 
deserves.

In order to mark the Listing as Sold, 
the Listing will need the Sold Price 
entered, which will allow the Sold 
status to be changed. This also frees 
up a Listing for another vessel.

Boost your listing's visibility by featuring it in 
the Featured Yachts section! Not only will 
this give your yacht prime exposure, but as 
an added bonus, it will also be showcased in 
the Similar Yachts section at the bottom of 
comparable listings, reaching even more 
potential buyers.
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Examine the Vesselôs Title, and/or talk with 
the owner (This will not be shown in the 
Listing ï However, it is for your future 
reference only.)

The Close button will delete all 
entries and close the selection.
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This page collects the physical location of the vessel you are 
listing.

Accurate location helps buyers understand where the boat can be 
viewed, helps us comply with ñdo not disturbò rules for private 
docks, and improves search relevance (distance, region, state 
filters, etc.).

Our Brokerage Docks
The vessel is tied up at your brokerageôs marina slips.
Our Sales Office
The vessel is at, or immediately adjacent to, your sales 
office.
(This is the default if nothing else applies.)
Our Showroom
The vessel is displayed in your internal showroom or 
indoor sales environment.
Our Clientôs Private Dock (Do Not Disturb)
The vessel is located at the sellerôs private dock.
Select this if access is restricted and unaccompanied 
visits are not allowed.

We have found by answering both zip code and 
Google Maps (lat,-long) locations, it makes finding 
the vesselôs location much easier for potential 
buyers.
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Latitude / Longitude (Optional, but Helpful)

Paste coordinates in standard decimal format:
XX.XXXXXX, -XX.XXXXXX
Example: 26.097774, -80.166868

How to get this:

1. Open Google Maps.
2. Right-click (or long-press on mobile) on the 
3. vesselôs location.
4. Copy the latitude/longitude value shown.
5. Paste it into ñVesselôs Location (Latitude /          
Longitude).ò

The Close button will delete 
all entries and close the 
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The information entered here forms the technical 
foundation of your listing and allows buyers to 
understand exactly what type of vessel is being offered. 
The Specifications feed directly into search filters, 
comparison tools, valuation modules, and classification 
indexes used throughout the 1000Yachts platform.

This section focuses on the vesselôs measurable 
characteristics and legal identifiers. Every field serves a 
specific operational purpose within the listing database.

Help your yacht get noticed! By marking at least one 
selection per category, you ensure your listing 
appears in the right buyer searchesðpeople looking for 
exactly what youôre offering.

Avoid choosing every available option (like ñHull Shape: 
Allò). Itôs unrealistic, can confuse buyers, and may 
conflict with truth-in-advertising standards. 
Remember, all listings must be truthful, accurate, 
and supported by real details in accordance with 
Federal Truth in Advertising laws.

Completeness: Each completed field increases your 
listingôs discoverability. Leaving optional technical 
details blank limits how often your listing surfaces in 
filtered searches.filtered searches.

Confidentiality: Personal or owner-identifying 
information should not be entered in these fields. Only 
technical vessel data belongs in this section.

Text Area ï (Optional, not required).

XXX123456789 ï (On transom, Right 
Side, Optional, not required).

XXXXXXX ï (Affixed to the Interior Hull 
of the vessel).

Country (US).
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XX XXXX XX ï (On the bow of the vessel).
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Text Area ï (Optional, not required).

This section establishes the vesselôs physical profile.

Drives search filters (buyers often search by 
length). 

Validate suitability for intended use (for 
example: dockage requirements, trailer ability, 
bridge clearance planning, crew safety limits).
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This section documents the vesselôs propulsion package: Count of 
Engines, Identity of each Engine, Condition indicators, and operating 
profile. It also sets performance and maintenance expectations for the 
boat before an in-person showing.
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This section documents all fluid storage systems on the 
vessel: fuel tanks, potable (fresh) water tanks, water maker 
capability, and waste/holding tanks. These values are critical to 
range, comfort, and compliance. They directly affect whether 
the vessel meets a buyerôs intended mission ð long-range 
cruising, liveaboard, offshore fishing, day boating, etc.

Because tankage is both a capacity indicator and a systems 
indicator, buyers will reference what you enter here to answer 
questions such as:

F How far can I run between fuel stops?
F Can I stay on the hook without shore water?
F How is waste handled underway and in no-discharge            
zones?

Fuel capacity, fresh water capacity, and waste capacity must 
reflect actual installed, plumbed tankage, not ñbrochure best 
case.ò
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Accommodations is where you document how many 
people the vessel can realistically sleep, how that 
sleeping capacity is laid out, and how many dedicated 
spaces are provided for guests, crew, and heads. This 
information directly shapes how the vessel will be 
positioned to buyers ð weekend cruiser, liveaboard-
capable yacht, charter candidate, sportfish with 
captainôs quarters, etc.
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Electronics documents the vesselôs installed navigation, 
helm assistance, maneuvering support, and related control 
systems. The purpose of this section is to present, in a 
clear way, the operational technology and handling aids 
that will transfer with the vessel at time of sale.
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Sail Features is used to document the vesselôs sailing 
hardware, sail plan, rig characteristics, energy systems, and 
short-handed operating capability.
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This section has been designed and provided by Insurance 
companies and Financial institutions for valuation purposes.

All Areas ï (Optional, not required):
This optional text area is your opportunity to elevate 
your listingôs presentation. Well-written details 
demonstrate pride of ownership by the seller and 
can strongly influence buyer perception.

Important: If no entries are made, this section will 
simply remain hidden.
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Showcase your Fishing Boat, Ski Boat, Personal Watercraft, 
or Pontoon Boat to its fullest potential by completing every 
detail below. Each section enhances your search presence, 
helping your listing stand out and reach more qualified 
buyers.
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Show your vessel at its best! Upload a stunning cover photo as the primary 
image for your listing, along with additional images that highlight your boatôs 
unique features and craftsmanship. You can upload up to 50 high-quality 
images, each with its own dedicated upload form to make showcasing your 
boat effortless. 

Reserve the final (50th) image slot for your Floor Plan to give buyers a 
detailed view of your boatôs layout. A clear, informative floor plan helps buyers 
imagine themselves onboardðan essential step in turning interest into action.
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This process is designed to help you build a complete, polished, and 
highly marketable Listing, ensuring buyers see the full value of the 
yacht.

Introduction and Description:
Start with a compelling overview of the yachtðhighlight its defining 
characteristics, craftsmanship, and what makes it stand out.

Category captions are designed to assist you in crafting a clear, persuasive listing.

If your vesselôs asking price exceeds the average market value for similar year, make, and model, this is your 
chance to emphasize the premium features or upgrades that justify its higher value. Detailed, transparent 
information not only builds buyer confidence but also helps the yacht stand out in a competitive market.

Important: If no entries are made, this section will simply remain hidden.

Text Area ï (Optional, not required):
This optional text area is your opportunity to elevate 
your listingôs presentation. Well-written details 
demonstrate pride of ownership by the seller and 
can strongly influence buyer perception.

Important: If no entries are made, this section will 
simply remain hidden.
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Work Recently Completed:
Showcase your yachtôs maintenance and care. List any recent upgrades, 
refurbishments, or mechanical work completed. Demonstrating upkeep 
builds confidence and adds credibility to your listing.

Describe any work recently completed:
Detail any recent maintenance, upgrades, or refurbishments performed 
on your vessel. This information showcases care and ongoing 
investment, reassuring buyers of its condition.

Describe added equipment:
Mention notable equipment installations that set the yacht apart. Buyers 
are drawn to listings that reflect thoughtful enhancements.

Give buyers a complete understanding of whatôs included by listing all 
major systems and operational gear. Comprehensive equipment details 
create trust and help buyers appreciate the yachtôs readiness and 
quality.

Describe additional features:
Outline the yachtôs standout featuresðspacious design, superior 
craftsmanship, or performance highlights. Distinctive features often 
influence purchasing decisions. 

Include any special design elements, performance upgrades, or 
convenience features that enhance the onboard experience.

Describe extras:
Showcase valuable inclusions beyond the standard equipment package. 
List any additional items included with the yachtðsuch as a tender, 
water toys, safety gear, or spare parts.

Date of the most recent survey and if available to review:
A recent survey date demonstrates transparency and professional care. 
Up-to-date documentation builds confidence and accelerates buyer Up-to-date documentation builds confidence and accelerates buyer 
decisions.
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This is an essential step in providing comprehensive 
information to prospective buyers, ensuring they are 
aware of what is excluded from the sale and any 
important disclaimers. 
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